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A Practical Hands-On Workshop MWeharee

CREATING DEMAND FOR GEORGIAN BUSINESSES
The First Program in Georgia Designed Around “High Performance Marketing”

Drawing on the expertise of Revenue Foundry, an international training and consulting firm based in
the U.S., CTC is proud to bring a practical "hands-on” workshop called, "Demand Creation Marketing”
to Thilisi.

Revenue Foundry specializes in helping organizations design, build and maintain high performance
Sales and Marketing teams. Based on their latest research and their unique approach to Marketing,
this program will help Georgian business leaders develop the necessary competitive advantage

to succeed in today's business environment.

DESIGNED WITH AND FOR GEORGIAN BUSINESSES

Revenue Foundry and CTC bring a wealth of classroom and industry consulting experience that can’t be
found anywhere else.
We’ve designed an action-packed agenda unlike any you’ve ever seen before. The program will provide.

Demand Creation Marketing draws from the very latest Marketing and Sales techniques used by
hundreds of Marketers throughout the world, including companies like, EDS, Kodak, Fifth Third Bankcorp,
SAS Institute, Onyx Software, Cadence Software, Amgen Pharmaceuticals, NEC Semiconductor, and

Keystone Aniline.

But, more than just an “off the shelf” training program, Revenue Foundry and CTC consultants have
worked closely to customize the methodology and program content to the specific needs of Georgian

businesses who want to adopt "Best in Clagg” nrocesses. but need quick results that can be achieved
within our unique business environment.

Demand Creation Marketing is designed to provide lasting change by assigning participants real work using
real information in real time for the achievement of real results.

WHY ATTEND

This Iintensive workshop gives you the hands-on tools, techniques and skills you need to help your

company focus on Demand Creation and provides you with

* More ways to generate revenue. and build competitive advantage.

» With more ideas on how to develop corporate culture that is focused on creating Market Opportunities.

» “Real World” plans that you can put to use immediately within your company.

« The skills you need to support your company’s Go to Market Strategy.

» The skills how to prioritize Marketing budgets, action plans, media and other tactics so that they can
consistently deliver more output with fewer resources.

» Access to a World Class Consultant/Facilitator who will guide you through the entire process.

MARKETING SOFTWARE TOOLS TO DELIVER POWERFUL RESULTS

We’ve developed an integrated toolkit of electronic tools based on the Microsoft Office platform to help
enable participants adopt and master the processes and methods presented in the program. All of our tools
are available in both electronic and paper-based versions and are easy to understand and use-even for the
most technically challenged folks.
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CLIENTS FROM AROUND THE WORLD SPEAK OUT...

Revenue Foundry is the most comprehensive and effective approach that I've been a part of in

my 13-year Marketing career.

Craig S.
Marketing Director

Fantastic. This is the first time we have been given a complete toolkit and methodoloqu for
aggressively pursuing major accounts. | expect Revenue Foundry to be the most valuable single

piece of training | have done. Brilliant.

Tim R.
Managing Director. Tokyo, Japan

Revenue Foundry was excellent!!! Revenue Foundry was the missing link in advancing us to the
next level as a best-in-class sales organization. Having a common process as we pursue large
deals will result in great success. The Revenue Foundry methodology has given me a focused
approach to creating demand and identifying opportunities within accounts that have been
stagnant for years. | look forward to making Revenue Foundry The foundation for my personal

SUCCESS.

Tom T.
Account Executive. Coventry, United Kingdom

Revenue Foundry makes a lot of sense because it's proactive and takes into consideration

all aspects of the company’'s business and the market place.

Amy K.
Consultant

The program provides good discipline and process to force us to assess a customer's business.
Great approach to understanding what is going on inside the customer’s organization...

and how to use it.

Brian K.
Senior Director of Marketing. London, United Kingdom

Revenue Foundry was great. Revenue Foundry lays the foundation for creating a sales culture.
We now have a common lanquage, process and framework to articulate value to drive the deal

stratequ and ultimately drive REVENUE.

Chris M.
Marketing Manager

Revenue Foundru helped our team crystallize and organize a lot of thoughts and facts that

‘we thought we already knew' but did not always put together well. Very powerful.

Dave R.
Managing Director. London, United Kingdom

Revenue Foundry gave me a focused quide to penetrate an account, identify and/or create
opportunities, build client support, and eliminate or block the competition.
Revenue Foundry brings an innovative, more exciting approach to revenue generation than any

other sales training I've previously attended.

Richard R.
Director of Marketing

| fFound Revenue Foundry to be quite refreshing. They tackle the real issues we face and gave us

solid, process-oriented quidelines to help us improve our Marketing capabilities.

David D.
VP of Marketing
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